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It's a New Year

On behalf of all of us at Public Service Credit Union I want to thank all of our members, employees and volunteers for a very
successful 2013! As a member owned cooperative we all benefit from this success. As a result of the positive financial results we will
be able to maintain our lower interest rate on loans, higher interest rate on deposits and will not have to increase any fees! We shop
the competition regularly to ensure that we continue to offer the best rates and services. Your feedback has let us know you like what
we are doing. 

In 2013 so much has happened. We opened our sixth branch location in Redford; we introduced remote check deposit; our website
was completely redesigned, and; we were granted a charter expansion by the State of Michigan to include all of Wayne, Oakland,
Macomb, Monroe, Washtenaw and Livingston Counties into our field of membership. Additionally, we purchased an interest in
Member First Mortgage allowing us to provide many more mortgage options to our members. 

Being a good part of the community was also a priority in 2013. We held 3 seminars to help our members understand and improve
their credit scores; ten scholarships were awarded to college bound students; we provided 25 Thanksgiving meals and 25 Christmas
meals and gifts to some of our members that are struggling, and; our employees pulled together, again, to provide a whole van load
of toys for “Toys for Tots”. 

This past year also brought additional milestones. We are proud to report that our credit union was awarded 1st Place from the
Desjardin Institute for Youth Financial Education and 1st Place from the Louise Herring “Philosophy in Action” award for educating
the unbanked and underserved in the Detroit Metropolitan area. In another milestone Linda Wallace, VP of Operations celebrated her
35th anniversary with the credit union – becoming the longest tenured employee ever. And, very sadly, our chairman, Jonathan
Gallimore passed away in November after serving as a volunteer for nearly 43 years. Jon’s commitment and dedication was
instrumental to shaping the organization we are today. His leadership will be forever appreciated and sorely missed. 

This past year also brought financial & growth success in many of the following areas:

I am confident that 2014 will offer us the opportunity for continued growth and challenge us to further enhance our products and
services to meet the needs of our membership. As a member you can look forward to a new mobile banking application that will
allow access to bill pay right from your mobile device. You will be able to cash US Savings Bonds at our branch locations; we will be
offering foreign currency exchange services and student loans. Also scheduled is an indirect lending program where you will be able
to purchase your new or used car at the dealership and still take advantage of our low auto loan rates without having to visit our
branches. 

PSCU remains committed to providing exceptional products and service, competitive rates, friendly staff and state-of-the-art access
to your accounts. We are here because of you so we welcome your feedback and requests to make us even better. 

On behalf of the entire team here at PSCU I send our heartfelt gratitude to the 25,000 members that make us the united family we
are today! 

Warm Regards, 

President/CEO
Public Service Credit Union
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Save up to $15 on TurboTax®

This year, accomplish something you never thought possible – do your own taxes.
With TurboTax, you can be confident they’ll be done right. Plus, with Public Service
Credit Union you can save up to $15 on TurboTax federal products.

No tax knowledge needed. TurboTax translates taxes into simple questions
about your life, and puts your information in the right places for you.
Double checks as you go. TurboTax coaches you every step of the way and
automatically double checks your return for errors.
You’re never alone. If you have questions, TurboTax has answers and is
ready to help.

As always, with TurboTax you’re guaranteed to get your maximum refund – or your
money back.1 Get started with TurboTax today and save!

 

TurboTax Disclaimer:

1 Maximum (Biggest) Refund Guaranteed or Your Money Back: If you get a larger
refund or smaller tax due from another tax preparation method, we’ll refund the
applicable TurboTax or SnapTax federal and/or state purchase price paid. TurboTax
Online Federal Free Edition customers are entitled to payment of $14.99 and a
refund of your state purchase price paid. Claims must be submitted within sixty (60)
days of your TurboTax or SnapTax filing date and no later than 6/15/14. Efile, Audit
Defense, Ask a Tax Expert, Refund Transfer and technical support fees are
excluded. This guarantee cannot be combined with the TurboTax Satisfaction (Easy)
Guarantee.

 

 

© 2013-2014 Intuit Inc. All rights reserved. State filing charges apply. Limited time offer for TurboTax 2013. Terms, conditions,
features, availability, pricing, fees, service and support options subject to change without notice.  Intuit, TurboTax and TurboTax
Online, among others, are registered trademarks and/or service marks of Intuit Inc. in the United States and other countries. Other
parties' trademarks or service marks are the property of their respective owners.
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Your Financial Future

Having trouble viewing this email? Click here.

 

THEMATIC INSIGHTS

Your Guide to Life Planning 

January 2014 

We hope this
educational
resource proves
helpful. We believe
an educated
investor is a better
investor. Please
call us if you have
questions.

Tom Landis
LPL Financial
Senior Financial
Consultant

 

In This Issue 

The Not-So-Hidden Cost of Inflation 

When Gladys retired from the phone
company in 1997 at age 60, she was very
happy with her $800-per-month pension and
the $1,200 per month she was earning from
certificates of deposit.

The Value of Time 

When recent retirees are asked whether
they would have done anything differently
about their retirement planning process,
many say they wish they’d started sooner.
The mistake that people at all income levels
make with retirement accounts is not
starting at a younger age.











Consultant
115 N. Center St.
Suite 202
Northville, MI 48617
248-662-2000
Fax: 248-735-2774
tom.landis@lpl.com

If you no longer wish to receive this email communication, remove your name from this specific
mailing list, or opt-out of all mailing lists.

We are committed to protecting your privacy. For more information on our privacy policy, please
contact:

Tom Landis
115 N. Center St.
Suite 202
Northville, MI 48617

248-662-2000
tom.landis@lpl.com
The opinions voiced in this material are for general information only and are not intended to provide
specific advice or recommendations for any individual. To determine which investment(s) may be
appropriate for you, consult your financial advisor prior to investing. All performance referenced is
historical and is no guarantee of future results. All indices are unmanaged and cannot be invested
into directly.

Tom Landis is a Registered Representative with and Securities are offered through LPL Financial,
member FINRA/SIPC. Insurance products offered through LPL Financial or its licensed affiliates.

LPL Financial is not a registered Broker/Dealer and is not affiliated with LPL Financial

Not FDIC/NCUA Insured Not Bank/Credit Union
Guaranteed May Lose Value

Not Insured by any Federal Government Agency Not a Bank Deposit

 

 

This newsletter was created using Newsletter OnDemand, powered by Wealth Management
Systems Inc.
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I need a vacation get-a-way, like real bad.

Do you need to get out of town…OR GET AWAY… LIKE RIGHT AWAY. Maybe Europe,
maybe Mexico, maybe the Caribbean who knows. With Anyday Everyday Loans, you get
to choose - and you get to enjoy - without the hassles of high interest rates and
complicated loan application forms. PSCU makes it easy and stress-less. Contact us
today and we will get you on your way . . . Anyday Everyday.
·         » A fixed rate, generally much lower than credit card rates
·         » No collateral or equity needed
·         » A simple application process
For when life happens… there’s PSCU!
 

Public Service Credit Union • 734-641-8400 • http://www.pscunow.com 

PSCU’s Monthly Newsletter 











PSCU’s Monthly Newsletter 

Foreign Currency Program

Coming soon… Public Service Credit Union is pleased to announce that our members will be able to purchase foreign currency
from our credit union.  This service will be offered to our members to help avoid the expensive services found in airports, hotel and
currency exchange outlets throughout the world.  Be sure to ask one of our representatives for the details.
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Redeem your Savings Bonds at Public Service Credit Union

There are many of our members that have inquired about locations available to redeem their Savings Bonds. Because we are
listening… PSCU now is an agent designed to efficiently process and redeem your bonds and notes.
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Meal Baskets for the Holiday

PSCU employees are proud to be able to help the communities throughout the year and especially during the holiday season.  They
are asked to contribute $5.00 each time they wear jeans on casual days. Not only were they able to provide 25 Thankgiving meals to
local families.  But they assisted 25 additional families for Christmas with meals and a $100.00 bill to help with some holiday
expenses.
 
"The generosity of our staff is truly heart warming, they are always in for supporting our communities. That's what being a part of a
credit union family is all about", said Linda Wallace, Vice President of Operations.

Pictured - Vicki Radford and Christin Szymanski signing cards for the holiday baskets.
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Toys for Tots

Romulus – Toys for Tots program came to PSCU asking if they could put a box in our lobby for the local children that are in need.
Without fail, the employees of PSCU came through with flying colors. They purchased over $500. worth of toys for the program, that
filled our lobby with love for our community.
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Holiday Hours

Monday, January 20th

All branches of

Public Service Credit Union

will be closed in observance of

Martin Luther King, Jr. Day
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Five Common Car Buying Mistakes
Avoid these errors to improve negotiating power and save money

Between finding the car that suits one’s budget and lifestyle and navigating the choppy waters of vehicle financing, car-buying
mistakes are common, but they are not inevitable. Avoid these five common errors in order to improve negotiating power and save
money.
 
Not knowing your credit score
 
Before entering into negotiations, the buyer should know his or her credit score.
 
“Knowing where your credit history falls in the range of risk is more important than ever before,” notes AutoCheck.com. “How you
have paid your automotive accounts in the past strongly influences the loan amount and interest rate you can expect to receive on
your next vehicle purchase. Knowing where your credit history falls in the range of risk may give you the leverage you need to
negotiate for the rates you deserve.”
 
Failure to compare
 
It may seem easier at the time, but settling for dealership
financing may not be the most cost effective approach.
 
“Dealership financing offices usually offer auto loan rates that are
several points higher than what you could receive from an online
auto lender or credit union,” explains Credit.com. “As part of the
car buying process, you should shop and compare auto loan rates
from various sources. Reducing your loan from 8% to 4% could
save you a bundle on the car of your dreams.”
 
As an exception, dealership financing is appealing when the buyer
qualifies for a special offer such as 0% financing.
 
Revealing monthly payment limits
 
Knowing one’s budget for monthly payments is obviously
important, but revealing that dollar amount during negotiations
could be detrimental.
 
“Once volunteered, a monthly car loan amount tells the dealer how
much room is available to hide other costs such as a higher interest rate and add-ons,” says BankRate.com. Instead, “negotiate the
price of each cost category separately,” including price, trade-in value and car financing.
 
Financing add-ons at the dealership
 
Once again, using the dealership as a one-stop-shop may seem convenient at the time, but getting dealership financing for add-ons
might not be cost-effective.
 
“Even if you want an extended warranty or credit life insurance, these items are available at a lower cost from sources outside the
dealership,” adds BankRate.com. “Folding them into your car loan and paying interest on them for the life of the loan can add
hundreds of dollars to the amount you pay.”
 
According to BankRate.com’s analysis of "2009 F&I Statistics," published by Torrance, Calif.-based F&I Management and
Technology magazine, “nearly 29 percent of the average gross profits earned in new- and used-car sales departments were
generated in the F&I, or finance and insurance, office through aftermarket add-ons.”
 
In other words, buyer beware.
 
Failure to get pre-qualified
 
Consumers, explains, BankRate.com, “should go to a bank or credit union and apply for an auto loan before visiting the dealership.
Even if they intend to take advantage of a deeply discounted interest rate offered by the auto manufacturer's lending agency,
consumers can find out how much vehicle they can buy and the interest rate they qualify for by getting a preapproved car loan.”
 
With prequalification, buyers improve their negotiating power, and every little percentage point helps.
 
“Shaving just one percentage point of interest from a $15,000 car loan over 60 months would save hundreds of dollars in interest
paid over the life of the loan,” continues BankRate.com.
 
Avoiding these common car-buying mistakes can only help consumers secure a more favorable loan. From now on, always have a
current credit score on hand, compare different financing options, don’t reveal one’s monthly payment limit, avoid financing add-ons
and always get prequalified before shopping. 
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How to Get a Home Equity Loan with Bad Credit
Bad credit now doesn’t have to mean bad credit later, and getting a home equity loan can
help

If you’re one of the millions of Americans who managed to hang onto their home throughout the recent financial turmoil, but not
without your credit taking a major hit, there might be hope on the horizon. Whether you need a bit of extra cash to help hold you over
as things pick up or you’re simply looking to rebuild your credit, a home equity loan might be easier to get than you think.
 
There’s no denying that a loan of any type will be harder to get if your credit history has some problems, but owning your own home
can make it easier.
 
“The housing bubble left many homeowners owing more than their home is worth,” says MBA holder and self-titled “Money Girl”
Laura Adams. “But if you have equity in your property, you could get a low-interest, tax-deductible line of credit to spend any way you
like. Of course tapping your home equity puts your property in jeopardy if you can’t repay the debt. But if you have reliable income
and are disciplined about paying down an equity line, it’s an inexpensive option, regardless of your credit score.”
 
It’s simple, in theory: a home equity loan or home equity line of
credit is backed up by a solid piece of collateral — namely your
home — so creditors will be more willing to take a chance to lend
you money, even if you have some credit problems. They’ll still
want to see proof of income, though, and of course, the amount
they’re willing to lend you will be limited by the amount of equity
you have in your property.
 
“With bad or limited credit history, emphasize your job stability,
significant equity in your property and ability to repay while
downplaying your low credit score,” advises financial writer Leigh
Thompson. “Be prepared to explain the reasons surrounding your
low credit score and your plan to correct the problem. If you
receive an approval, expect less-than-favorable terms, including a
higher interest rate over the course of the loan.”
 
In other words, having equity in your home is the biggest piece of
the puzzle when it comes to getting a home equity loan — more
important than your credit history, even — but it certainly isn’t the
only thing lenders will be looking at. You need to put your best
foot forward to get the best possible rates. You should also look at
both a home equity loan and a home equity line of credit,
speaking with financial advisers to determine what is best for your needs and situation.
 
“Unlike a home equity loan, which is a lump sum of cash, a home equity line of credit (HELOC) acts like any other credit account,”
says certified debt specialist Al Krulick. “You can access money when you need to, up to the loan’s credit limit, and you must pay it
back according to a predetermined schedule. In both cases, it is important to remember that tapping your home equity puts your
property in jeopardy if you don’t repay the debt.”
 
If there’s equity in your home and you have a reliable source of income, you should be able to qualify for a home equity loan or line
of credit. Clear all other debt you can, make sure your financial house is in order, and be sure to shop around for the best deal. Do it
right, and you could be back on the road to credit recovery.
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